
Regarding the value and the transfer pricing that you mentioned, I include here a few more 
comments that I did not put in the report exactly as below. 

 

On the Fair Value, I wanted to stress again that in every refining M&A, the supply/offtake deal is at 
the center. As we have seen with Vitol, Gunvor, Trafigura, Glencore etc. In our case, Exxon would 
have incentive to offer a lower price in order to retain the dealings with Gravenchon. Especially 
given that North Atlantic is also a supplier of oil products and ideally wants to diversify and 
optimize with its existing platforms in Canada.  

Yet, Esso SAF is a listed entity so, in theory, the future benefits to Exxon itself should not play a 
role. We cannot prove the one or the other, but its something important to have in mind.  

 

On transfer pricing, the intuitive part says that Exxon may have wanted to reduce taxes in a 
country like France or an entity like Esso in order to achieve a better tax management for the group 
or to pay more towards a government that it will “in exchange” give back other benefits (e.g. 
subsidies on planned investments, licenses etc) 

I do touch the dealings with Exxon in the report, but the data to show such indication are missing 
or masked. Purchases, sales, stocks, trading are all blended. Of course, real proof could only 
come from the physical contracts, which are not public info.  

…and reading the last AGM minutes, they are certainly not keen on sharing anything beyond what 
is written in the Annual Report.  

Interestingly, the report also has this: 

 

IF they ever agreed to shed more light, it would be interesting to get more information on the weak 
2024 performance, where did they base the sale price, which are the “market-based” formulas 
for the physical trading, the trading margin that they leave for Esso SAF etc. But based on what 
you said as well, they don’t share. 


